
News story: Marine firm makes a splash
down under

The business, which was founded just last year, already sells 12% of its
goods overseas and now exports to 6 countries including the US and Singapore.
The latest deal in Australia will quadruple the volume of its exporting
sales.

The firm has worked with the Department for International Trade (DIT) to gain
insight into potential new markets.

Peter Harrison, Business Development Manager at Ocean Footprint, said:

British engineering and manufacturing is globally regarded for its
high quality in the marine industry, which is why exporting was
always at the heart of our growth plans.

We’ve seen great international success and exporting is now
expected to outperform our sales in the UK. However, there are many
things to consider before taking the plunge. The differing tax,
legislation and regulatory landscape are the main things to
consider for a business like ours, which is why we got in touch
with DIT in the first instance to help us overcome any potential
pitfalls.

All the trade advisers we dealt with have a background in business
and fully understand what we were trying to achieve. They also put
us in touch with other companies that had already found overseas
success, so we could learn from them too. If we can do it, so can
many other local firms.

Paul Shand, DIT Head of South West, said:

What Ocean Footprint has already achieved on the world stage as a
young business is very impressive. The firm has clearly capitalised
on the huge demand for British products overseas.

We know the challenges faced by businesses when trading overseas
but it is important that they understand the benefits that
exporting can bring, such as greater resilience and profitability.

DIT can offer a range of support through our network of
International Trade Advisers based across the region, export
finance managers, sector specialists and colleagues in over 108
markets I would encourage anyone thinking about exporting for the
first time, or considering their next international market, to get
in touch.
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Online support, find a buyer, and export readiness tools are available at
great.gov.uk, where thousands of live export opportunities are also promoted.

https://www.great.gov.uk/

